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Belinda’s ideal client profile at April 2005 (amend it to be YOUR ideal client profile): 








50% corporate - middle management to executive and board level 


25% small business owners/entrepreneurs 


25% coaches 


shows up to coaching sessions on time 


willing to invest in themselves - time and money 


will pay on time 


prepares for our sessions - uses prep form 


independent and willing to do the work 


looking for or investigating spirituality, both in the workplace and personally 


sessions flow 


leave the coaching session feeling energised 


moving towards something, vs away from (oscillating) 


express gratitude 


long term relationship > 12 months 


effortless for me to coach 


we both have fun - sense of humour, laughter long term 


I learn from them 


I feel energised before, during and after their sessions 












